NO ONE TURNS “FOR SALE” INTO “SOLD”
LIKE COLDWELL BANKER REAL ESTATE.

Everyone knows that it’s a good time to buy a home. But you can’t move up to

the home of your dreams unless you sell the home you're in now. And with just

over 100 days before the tax credit expires on April 30, the real estate brand

that can help you do that is the one recognized by |.D. Power and Associates

as having the “Highest Overall Satisfaction For Home Sellers Among National Full Service Real Estate

Firms”" In the toughest market in decades, that accomplishment shows just how hard we work for you.

And it’s the reason Coldwell Banker® is the brand most strongly considered for real estate transactions

according to a recent Wall Street Journal subscriber study?

Hurry — you must have a written contract in place by April 30 to take

advantage of the tax credit.

We never stop moving:

Coldwell Banker Ross' Frontier Realty cCoLDWELL
www.cbrossrealty.com BANKER O
ROSS' FRONTIER REALTY
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